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4P 27)9}EHE olA: W 27)ube}
Beyond The 4P Schemata: The Gap Schemata

AAS(FAUR FGRe B ekat)
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McCarthy(1960) ©|¥F 2 HFQt 4P A7|viele] g =97} glthA] 9 8lthrl Waterschoot
gnd Van den Bulte(1992)7} 53] F7luj2o] EA7} W& A HPgozN nAgyx BFA)
Al dig =97t thA] AUk ST o]F =9 g EF 4P 27)uieb E AsHA
e FEolA] o]& WolMXlE R3a vk YWAEL 4P 27|vlEle] §AH-E Hunt(1983,
1991)8] £7\vtel Brhr1Ee] wet A Wl A2 AHFY A BRoAL Ao
S3o] BEsA F3, thFoer AR ZEL A2 PR Ralo f8A4 EAH
Qeow, 4 A2 BFE HWFEL) wWeds TBAo) REF) Boz 4p o] &AW
AAIZE glo] EAY] Aol BExle) H8A4HE =987} oYt

old HEE 1t ATXNEL PE YHEYFY FHYFLE Y¥I Parasuraman)
Zeithaml, and Berry(1985; 1988 a,b; 1994)¢] 3 2 e Y83l nAY YA Y2 BFA
A @ 27)vtet & AGsch B 29)vtebe 2A J45 oA Q2 3, 42 FAED
7 Aojg n7 Y Y|theh x| zzke Ao] &, DAVEFE Eaha 3] 10/ vlAE ZALE)
A 2,38 9HEEE, W 45 APEFE AAEG 9HVEY A 2% AENY, BYY,
tAdges 74EY; W32 31 € #2082 FAHD; Y 4= FF ¢ EF QAW
Rl e 4, nAMY 22 FAE

=28 991 HXEH: 004
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1. EAA 7

1953 AMA(Y| =0t A 23]y 4 AHA Neil Bordeno] “AlZelM oW ug-& A& d
F8%, 849 EY o|F vl vlAR Y A(marketing mix)@ ML A& ANE ol o
2] o}A g A7} ol§ FARAIE 8L #|fhrh(Waterschoot and Van den Bulte 1992). &3]
Oxenfeldt(1962)€ AlFelA ojd wg & A& d 9% v 84 tsrE $E88 A
31, Frey(1956)$} Borden(1964)2 MIAZLEE WEC] ol& xNt 44 A Aot oA
tl, Borden(1964)y& AXUAM viAlBY 2o a2 FEVE, NHAHA, BAY, 54, A
Ay, F3, ¥, ¥4, tpaFdol, Huls, BF, AAEAEA 2 ¥4 5& B 34 oE
9o a8 gqaAgel 2ot 44 71ddx AARE & e EFAA 5, 271vek(schemata)
& AANEG o, McCarthy(1960)7F A E 4PA EFAAE AuiHQ AHZ Polegd 2%
o o]l21 itk ol AFHI 7|Ydt7] 47] Wi FAY AFN FFY 27|02
g Fa dod, olg vl FAHAE FAE Y AR wAPY2e B
71% @ri(Booms and Bitner 1981).

agcth 1980 diel HAERA o8] FAEo] 4P EHRAAY EAHE AH¥Jed, &
8 FAY2FI, TR, ¥F, QXA FAME ol AT Arkel: Ailloni-Charas
1984; Bennett 1988; Cravens and Woodruff 1986; Kotler 1997). ©1 € tl¥-#& viA®ERA FHP9)
"4, £F9 EAHE AFPEY =722 o]§ X HE JdTXE Waterschoot and Van
den Bulte(1992)7} WE Aot} o] &L Hunt(1983, 1991)7} AA§ 27|vlelE HESE oA
7tA 71EoR 7189 44 BEFAA, olExl 4P 27|vie o] FAMPE A Xt o4,
«27)vleb7l R e @& HEH #AD dEshree A AA NEZRAE 4P
27|vte}E AREA FAEA] Rtz v wIdA N2E 928 AAEa Qo gL
AFgY2z, 7HAe 2 {FEFY2, ARFANEN 22 E Y2, AR 2, FRYx) T 4
7N g Zieu2gtn 3 FAYAE 02 FESI Ut ojuf g FH)F Ut
Moz 43 Y& #HFL guidy AFZAY2, HAEZAYL {FEFAYS, f2F
FAY2, J¥Pr|FAY 2, FREFNY2 F& FAY22 BFIH Uk 22 vAEY
2% Zlggas 2 FHAYGR BE Aot

YAEL g ved ALE RWEAM FAYAE o AESNE ¥ 4 27vlErs)
Hel g ol gltke Aol £ Hunt(1983, 1991)7F AA & bR 74x] Av)|utel H7}7)
ol o HEH vHAEUY2E APENG A2 2dvtelE AR o E=§7 4P
&7)otebll & 4P el AU AV itk FE AFHAR dFo] By . &
e g@¥Hor 4pel W ALL AFoln W Fo] FAgm AZe=d o 2-UXd o
) =g F8L AFAA 7] oMt o EFE7) gold Re gl A EHFstn of
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of§ R A2 BolM 7)eH F(other category)E HUtHe A#E U THWaterschoot and Van
den Bulte 1992). 7|EPE S 22§ A ¢t ¥ AFE Hunt(1983, 1991)9] 27)vtet 3
A& o Bgan o Yozt €AY HAE e vhAE YL Y2 27| vtelg 24
e o 9479 23g F32 Utk YL BUATE wiReR A3 vHAEE A
2 8 A3 WA (depthinterview) 22 )& BRI

2.4p 27)ulel & uiAG YA FAd dig HE

2-1. Hunt(1983, 1991)8] 7}71Fd] 28§ 4p 27|vle}l HE

Huny(1983, 1991)8] tAl 7bx] 27ivtey B7h7) &6l 4p 27)vtelrt dohd R@stex €
AR BN HESIZ ot AFgHeld $Hued ZIdeN dAZ sx e AL T
o2 sddre Koot

2-1-1.4p 27|5lEHE ERUAS HAs FHRT QETh

AEAN otALYA F, 4p 27\ vt E AR EENAE 7]5'E EFY ddes 4
1 gled, AEESed FA Fodrhee EAE AVIE & Utk F, AR A AN
e 85U7 olud BREMAA s gFoldt: AlFNgd APHer YL wAR
25 oAggseldn 8 £ glerpEs Bt v 719 44e 4vRd o
AR E vlAGZAL AENE, 7HAAA, BAD, 432 R ¥F T2 FBEL Y,
FEAZRY R EFE GURANA; Ao @ Mul2Es 2AXAFA A 3 3.
o]gA B w ulAYRMMN st dute] vAREEFY AL olye AdE EHEH,
aggd oAYEEE ouiztA GAs ok et AW A A (marketing concept)E LA
A, A v} 9 (coordinated marketing), TUA FLE st UAEL IALEFE HA}
HQ Ao FASI $UtHFelton 1959; McNamara 1972). o|¥A HAlH oz £ AL wAY
AML 71YESRE ASPY] WEIAXNY, 2¥HAE vAYETY FFE AAEIE A
t}, 287 gEd] 27\viete EFUAE AR EA, 99FA 2 LAY AA e
502 ¥ & AL Re2 4GErh $H Kotler(1997, p.101)E 4P o] Mu| =9} &
o (sales force)& W2 FASL U0l vtALYITAEC] FFo BeHgE =732 &S AF
g 4 g
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2-1-2. 4P Z7|vlelE BER/IIE] HE £A4oly EAL HAHS FAHIx

A=
F A AR g3l7] fHEAM Al MR AFEL NE #Hof . 4p AFIviel} BHU)
£ &40l R A4 e 40 BAol EFEHY Rygsi=rh 7o

[+
o

1€ 4oy Yoz EHsE & ZA7 UER Foth fA2HAT A A&
28 F de HEE 4P 27)vlEllA F8E #E £ vk 2¥9E AFEReE 4p 2
710t 2 BRE £FE04 TEE 40l EAE 233 U=AE JEY Hav) o
olg ## WA 4P HAdoly B Aol&, LR 4 Y2(oldt PR AA) &
ol EA9] AojE HESIIE o)

4P o] 7bF & Aol KEAZPe TE 3Py Holelr. tig 3pk wiAFdz g
ol e EFoAAM 7149 AALANA o FAE FEOIAY, FFREE A2goz vy
gl wet SR E Aol ol ride] AA wellM o]F & ¥Folh = Jidulg
IR E vhARE A7} ofE FF-AM el

&oz Z pUlY 85 ED HA01u ERA ofd Aoyl AEAE HESHINE &
o 7t4E AEA 3p 2ROl AL itk AA AEFPR EFIHL U ASY BAGL
AEFE F43te o8 £44 23, A, 28Y, 4, BF i Ay HHe) 2
Aoz tad, 53 ASE A2doz vHAFd we ¥3is o] ohld. BAY x§
2o AR Aaker 1998, p.173)8] BN A2 H7) HE SHHMEE dolA 2ok
Z71 Mol EZAQ EAE AYD Aok BEoR, FA2AAY F3, ¥, Fu QXY
) F3 gol & 3PE EHIHV clviF A& ZE RAE 71EbHF(other category)Z EobF
€ Aol B, g €& L vAREAAA, FRE FERPAOM, dFHvle JG*
MellA Zzt g3ete] &4 Bl tEL F vhstn UThLGHE, AUAD, HHY,
A4AR 5o 2AEE FE YR

o]gol M 4p7} Ffie FAolU A& A fHYE 7199 =AEE AR Y
HEIH RS dAHer FFAE7 olFAHo)n T PHIAAME B3] F Y2yt o]AAA
o] o]l o3} Waterschoot and Van den Bulte(1992)E Z& A& Holx gt}

2-1-3.4p 27|vlElE= F82370
4p 27\vtete ALY ntARDY S8 e §RATDT B7) GEo) ojn] AR

Y Ao olE ulEgle] Wolgolx Ut ARt wiAIRY A iAo tF o)L
Ego] HX gErlE H ¥(Reidenbach and Olivia 1981, p.30; Sheth, Gardner, and Garett 1988,
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p.105)3 AEP7t AED A FTE] ool AFD} VAL S BN, 97h 94, o
A9 AAE Az vgax Raa ke HRE AHWind and Robertson 1983).

gRE AszE oley EAMBTIe A2 7IdY A FAHE nAYF, A, F
A T3 4p 27vlE7l AdZ dAHA Yol AFA 5FE wtdsx i oty &
o 4P 27|vlEll e DAUZE JHEYR] HeidYgez HY wgo|X(Oliver 1997,
p.99) 53t 4p7} o] F A AAHEAE AdE APEx] 23 k. 53] ZEo]MoE
¢l Herzberg®] ¥ 8.2 ©]&(dual-factor theory)©] Swan and Combs(1976), Maddox(1981) E9 ¢
8 nAREE dPdte U TYUE oJFE 4p 27|vtEle] YL WA duEid F
808 AL WEFEAFIE  F7)8<¢(motivators)} BUEELE FAFE A48
(hygienes)°] TRt B 7] W&o|t} Naumann(1995, p.53)2 BUEE £9FE &, 9489
o2 AFFTLE, UHE FWdke, 5 571890202 Nu2FFE AN Yo BAE
<a2¥ 1>% Zo] Yz U

<a¥ 1> F 89% aA4HR] @A

5718
Al A
89
H2aa 28 : Earl Naumann(1995), Creating
\L Customer Value: The Path to

Sustainable Competitive Advantage,
a3EY €——> AWWZEF  Ohio : Thompson Executive Press, p.53

<O¥ oA 2 nAENE ZAHE AuiA 8o AA4adeln, uANFHE AR
€ AAH ade] FrlaeAYR Fae ojztAly 'AWAHYL' ¢ 4 Uk =
Naumann(1995, p.80)2 oj@ AFEolE A (e AFSAY)T F718A(d; Huj244)
o] EAH At &AM MulAg wujd, Bo)F, dviFR YFyrie g}
2-1-4.4P 27|vlEl= X B (exhaustive)o] WA A& vl €L Q1 7Hexclusive)?

£7P7} & 3P o= A% FEHCAE WEdANE A FAE o] gitn ¥t
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(Shapiro 1985). L olf& ZAP7t '7JelYFo| &317] wj&e|rh. Hunt(1983, 1991)E EE &
FAA7 Zebete ¥5E BEW ¥ Tt @ sAR UF Be el vlekd
F gole vl £FE WFE V) o 9 27vigE A7 8ok ol =g
D2 4P 27|vtele AYUXA F2P7F Weol #A17F 8 4 AK(Schultz 1987; Strang 1976).

ol ZAPE WA Advizx N2 FAHE ALELE Fohrdl 4p 27]vtE
T g¥Fold. A4, A2 E°] FAHIL YT Muj2viAE e WE&E Fobd FF R
t}. Zeithaml, Parasuraman, and Berry(1985) 52 AMula%& Aslsl o} 712 £H(RYA, o4
A, AT Aule] A4, AFA)IA 2 v " Wge] dEda @ add, My
2E P 2u7t FAle) o] FojA 7] Hie), nAL 7149 FH =AY AR
7199 FELH Ay A& Mulze JAAAYe] HAZ FArE ¥ EE Mula
€ F¥AoY BAE AV Wi £8A7 =74 8 Mul273Ye vy o AL & gl
€ od f¥AA SAM7t Badth 237 B AulaetdEs 289 1A% ARFUA
olME I o]ES WHEAFIZ] A ¥I1HA EFES E8Y F Jdde Aotk 48 B9
FdAAME FHUL HEY BE o|ox Fde] dAs Fo| mAe Nz HYol
FE%E " A Fot

olgl#t ¥r1H ARUAeld WsEL F848 7Yl Booms and Bitner(1981)& 8%

B wl# = v X (expanded mix for servicesy2He MEE AdL AMA AT Muj2d HEHE &
g vAG e AP AEHQ 4ol Al (people), B2]H Z A (physical evidence), 7 (process)
& F7tstd PE L@k

¥ Gronroos(1984)& Au)29] B3 wio] “Mul2g Fulsta 714& AR A4
71E” 9] H-v}7| ® (external marketing) £joll o]E ¥ ¥Fo] T ojFA £ UEE TFE
5o} A Y (intenal marketing)o] R & #n), o Yolrt Mul2g 7I¢EF o ARF
A £4& 7tA3 7] Wl A5 380} A ¥ (interactive marketing)e] F L8310t @}, o)
g Gronoos(1984)8] AHE A2 Kotler(1997, p. 473)E "AMu|2vtA 9423 E AA 3t 9
FoupAE e nAgA 4&EI1E; FAHEAR L FEA I N'E; WEAR L HE&EAA #
VA F71'E A i3y o] EF AE HE& o Mul2zde AT g

EF sul=digte] % vl Y RS2 Bonoma(1984)9t Cespedes(1986) vlAI® W &9 9
3} APE FEFL B3 Aol 2|&Y viARH2AM AHgs: Qokn o
Bonoma(1984)= W22 A b & A L(interacting), U3 (allocating), 7 Al(monitoring), 3] 8}
(organizing) & B 3ol YL AFe FY3 < AFFAUHolL T2 AN2FAAHY
N2 YE GASI UTE Cespedes(1986) = T, Al2¥], T2 427 Q479 Aag 2
¥ty BE F(sales channel)T MU ZEEUAM o|go| 7|EY wALATANN T
A I ATt BT Cespedes(1995)E A4S A E Bk TAet npAR A Y
€ vHAI%Y = H(marketing efforts)ole} 3t Fd R AN 29 AFAFTE B9 dEE 7
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z3l3 Qrh. o 9RE #EE7) 98 F A0 = (concurrent marketing)ol EHe NE & ALS
3t Utk E§ Cespedes(1995, p21)e AE, 71FNAY, 331 T A wARLE; 3174
Mul 2ot g AeA viAEolet AYEY 471 o F2 HEH viAHe] A FadHI
ta @k AFSFYFIE AR BotAx, AFe] HHEHY, AEAFTE] HulaTHe
2 ¥sta, gAaY FF FFo] AEFAHLE HHy) dEejga o o¥A E
u 4p 27|vlebE wlER Ol 3t EAVL RGN E A5 BEE AUE2 vgEA
R BA7 A€ & 7 A

22. AR 2 &MU A dE HE

4p 27|vlElo e 4p3be] ol® AYL A e =949 url g Ao
3 Qloh 71E vAR AN AE, 7HE, §8, FH9] £o2 b3 gl A% &
AR E AT 2UdE od £X7F ULE TFdn Ao AFE NEdld ESAdE
ZAAAY M2 BA AFEHY 7HF oo Fe] 23 {EL Fel o2& Ao ©IY
o2 AAHAR a2 #4471 Hulg olfe o] VEpEF dFHe ALE BHY) fE
Q Aoz AZEL. Fo] 4p7tY] #AHE Feud YA £ Bonoma(1984)2} Cespedes(1986)
o vlAg A £P% JPg FESL 53 FdP] FoAHYE ZE2E Axolr olHY
AU A7 Yt olft PR YLE OEd EReR B o8 AIFAFHL dZA
A BEAY €dg Adde Z2aPes g83e Aert ¥EQV) dEeg FFEd

32| qF AujaolA| "ol & o)7)7} thEt). Parasuraman, Zeithaml, and Berry(1985; 1988 a,b;
1994; o3 PZBZ A A)e Mul2viAIg e HH{E Mu|LFHE B ol§ JAddc 22D
e "7 2 d(gap modelyold o] F g AABLI Ut PZB(1985; 1988ab; 1994) 1749 A
vl2of dig Bt F, Au2EFF HYIHE VIdist A9 aol'2 st olg i H
(customer gap)ole} ¥-2 3 gl <l#idt A [g A7ZA e UAE AFA W(provider
gapyIX e 13 ol REY, a7k 2 Wra ok 3 1& 1A 7|E FR ok A
€; A 25 Mul2g ZR AASAY BEE TR 2ASE A ¥ 32 My 2ATE 7
Zae AE; ¥ 45 ARUANEE BX v A& 4 gy &3 & §FHe
2 Yepdd

e

PN (= RS

24} =F(H 1, A2 A3 A9

o] YaAold TA Yol slhAu 2% XZtAu A b Aol waid A sHu BE

4p A7|01EHR HolM - Y AT[olE 71



7= @k ¥ 32 Wg AV He 4d& AFA Yol 1 F4L 4UL 4 7}
A2 TR A 1, 2, 3, 48 ¢ TR A3 B9 & olFo| ojdd dF EAA
2 Zgageg Ade £AUAE A& dvdd. $4 Au2Fdd EAC dud
“AAZIRE AUNE AZREA 7R 1)y'E G B3, G&og «ady| g Bse
Aul2gEo] vtdED B¢ AAHAEAG 28 HEE F UAD ool “HHALE)
Az Mul2g AFTAEAY 423 g N2 F Jdon, Bog «add g AR
YAl AT A AN AR 48 FEY T AL AAHgTh

ojFA E w ¥ REL dF9 27|vlelR 4p A7|viebo) tiu|dte] "z A7)ulepel v}
TAE NAG. FAe] M & Abole  avvlElol e nAate A Ho] wjg FA
"ok Helth

3. 2% EFAIA: A £7)9te

31,4 27]01Eke] BAH Qo

$A 4P 2719tELE Hunt(1983, 1991)9) 5714 B7} 71Fe s AEHE A7 o8 243
o] ALY WA ERuUAL viAREFo2 FAHSA A EAE Aol gt ook
AR R AN A e dite] AIAREEY AL oMTdE HE ANHAG. ddy, YAE
o $2u F2 XFAUA 71 107 HALE A3 EAE D B2H1997,3,10-3,15)
PHAREETLE AEVHEA, 53, ¥4, #AANHY AA), /1A9A, BYdY, F39) @
%, A2 ¥ BF, dUUAE @, ASE TEY nAMNA & B2 A o
B9 Al oL A vt €ften @IFRME A o). Uty o v}
AR, 9F, EFY, 24ZEY Fol 7 BRoy od Hale oAREAM gia 7)Y
FACNA AFE7¥eld ndgE 238 UUD. FH B MEBEE AE7)GRA}
o2 AT stAREAdAE nAdel B FFE AT Yo RHUYANE vHAY
FAAA gt EFo] otve} wHAREFLR TG ¥ A|AFT

GEo2 EFUZY S04 B¢ HERR g RN E A7 B Aoz Jehg
ot 838, 7]eYF(other category) W&ol ZFUPE TFAE LAEN FAo B
A7 @& Aoz veled, Fn € #3373 9Fgus) g g2 538 Quus
ol F3te A2 dHoEM Al FHolghe HollM Un A 3Pt Aot EAo]
32 Rk ol¥A B o 4P A7ulelr R HAE U AL EHEI)2Q &40
7ol ¥Frit tage Holvh 137 i EFVEE s dsMoz HY W

72 YROIAYHE H2 18



7} ek A, /A2 FEF uAHMA2EH gFe2 Ue £ A& Aot

A A2 4p 27)vtelY] {84 %7 EA5 €k 53] AN ZzIE 2RSS,
74, E4 53 94294 43 dvhe dol EAh ¢ =9 AANY F A& 9
Y ARSI BAY 208 AU Frjadeg s & e, 4P =7|viEtelN
E 571899 Aua@uid, @, gy g £771 ik 8 28I opAEI} @
U A o)lFojAe FAREFH 294 de uFAYELE vE & Ut oY
gig nAUEZ dFA7E W FErt @& Ao g

v A2 @Yol EA7E ok HE AAHEHD YE MujaniA"e] F8 §FE ¥
Z3tA 23te AL DAL Bonoma(1984)2} Cespedes(1986, 1995)7F A3t wiAF A
9 MYn #AY FFE 4P 2JvlellME A9 AFHA G2 Ao B FERBEY I
AAY 53 2L HHYFo] 4P 2vivieie) TS QUAAT ol EFHeZ HFH 2
FaAe] wiztsla Yot

oz EAE Adslz Fa9 a&4E ®ol7] AL 0 SMY A s @
tl 71& 4P 27|vlelolE olo] tig =97} vk AYBES £A2 Eod AF, 7H4, &
Z, fEo o YEHE 751 F70] VepEFE H o] HE P Uk dAW
2 PZB(1985; 1988 ab; 1994)°] 213} AL # EdL vAREE Lo FHY AAE Fo
4 1,2,3,42 Q3T 3o

oj oA AWE uist Po] dLMo U, AH/A2EY FFFH vAAM A 2EH
gFo2 FANY EAL FEHA &GS A, AAY vHPE FEIHA Got 2AUNEH
ddo] g H; MU A gl A Fo) 4P 27\vtEre] $AIHLE ¥UH

3-2. M2E 27|0tetE 4% Ak FHEEH 4HET

4p2 FH3 FYHA shE AR 238 YFE FEHoE YUGW HBeERYH
AUFHeR Af2E F Utk ATFAEL 2ARFH FHH £H(moment of truth)o| T
e AHEEH APIAT FAYFY vl HE F5& 4FEFoI Y vHARE
¢ F /IR et 33EFe 143 viAEG A3 7] g dFo|n Alxd
o ols) gFeole AL Z1, YFEEL 14 wAHEI AY TR @7) g2 v
Hojo AF vitt 28 ZAHEE vAI2FHHo|o EF #F] ojFoAE FNE FE
FHETL 7199 FdA olFAAn YHFEFL WFolA o]FoXn} <a¥ 2>9 o] ¥
ZujepE ol

4p ~AF|0tEHE HOoIM : 4 AF[0fEF 73



<2¥ 2> YHEFFH AFEF ¥A

- A&y 4
QA /A 2EH LIRS TP Y R
r W% R
HqE2F
Loy 1HARS

oj¥A ¥ ¥F2E WrH 7|E9 4P L7vteke iR Zol 2 $4gojy A we
YHEEH FFEF22 ERE 5 U

AAES - AENQAEP), 24Y, HARFGHEP), BT R BEH(27P)
v}ﬂl%‘—ﬂé{
AAES - 42V 2 ER(HEFEP), dReYAE 9, TANH 2

olg@A EFsIA 71&9 4Pt YAYFA A JHA7E APEFA ¥ AV XEHA &
o ok AEPAA AMH| 20} BAYE SYAA, JH/A2EH £4& e A
2§ AHEFLE EHHAT. T FPAAM o]FHA £4& Ze AHEWE wolu)
AHEFLE ERY I MEE Holth o|FA EF/SH  Hunt(1983, 1991)9] 27|vle}
EVEE Fglel 3¥ + gk

AA, WFEe] &40 B FdAe BAS gtk AHA2EHYA £ B3
€ 7 @5 AAEFoln vAHEHARAYNAARNAHQ £} BEAE RE EF
o] fiol7] wWEolt) dr]14 Yol v Ui & Rl ov|E B3 Yo e
2, IADED o}F F dFE + Qo] AFHo=z ol$¢ {480} Rust, Zahorik, and
Keiningham(1995)2 FZo] i@y F2A7t £94& NHAEE YFsiRoln Ut Lele and
Sheth(1987)t ¥ FE AAAAQLE HIHBFTE $718¢22 BY § 4 & A& 'd
Z &% (unbeatable), YHPFE 7 HHEF S *& A& HE¢ol(walking wounded), €3
5L 23 FHEF ¥ A& AT Eg(timb bomb)y, E ¢} ¥ AL 'DOA' 3 3Y9
Fzel #AE F HIAFT ATk B UAEO PG ZAA 4P 27]vlElS) v @3}
F2 T AR o= BV AFEA AEHE ZA 0%t YFEFN FPEFLE U
T Aol o Wesittn @k

74 QUIAOIAYXE H 24 18



A WAz aelds 2BHAU, <a¥ 20N BE ANY @JF e wWEetHe|d.
Bonoma(1984)$} Cespedes(1986, 1995)7F 7 &&= viAlg dete J3s wdE 8F0] =
A HEFo) £% Booms and Bitner(1981)9] "#38 v}l ¥ 2l 2 (expanded mix for services)' ¥
3PQ) Al(people), E¥l® ZA(physical evidence), I} (process) T HHAE T e
¥ Gronroos(1984)$} Kotler(1997, p. 473)7F @3l A+ & 34-v}#| ¥ (interactive marketing) = 3
HE5d A Aoz B F stk ojgA B o TBAAME ¥ oE EAV e A
o2 AARY F gk

3-3, A2 27vlel A AF)vtE)

AYYAE 4EETH AUPF o RHESUER HAHA ¥ AL HARY: 8
279 €ARAE HAFEAolth £F VR YErE A7) del R/ 9n7t Fd e
JhEte g Be F Utk 9A =3 AANY AR EEY EXE nARIZUYAE F
Aol T3 PZB(1985; 1988 ab; 1994)cll <&} AgE A Zd& FAsIY VE 27|vielE A
A& <29 3>3 g

AA4 2 P4 IANEL JESY AHdded A nAe 7digt AR Holz
A ©] @ thOliver 1997, p.99). "IAE ¥ (PZB A& ol& AMFA Polztzm ®HHAlE 1¢
Polgt REE 4717 Weoz HUPEH 4HEEE UE + UG “a9 7IE 2R ¢
old A7NE” H 1€ wAYRAL vy F R HFHL; “nAY ZHE Mul2EFoY
AAz Az AHRA ZaA B71E" A 28 AE7E, 2dY 2 HEAAH ] FR
o, "Mu2& ANE AFHA Rt Frie" Y 3L PHEF F, A¥FE AL E
F, 2ARY, AAwUAE 4G o FRA #AFE. o2 "ahAqA F5E A
AAZ AFTHE Ao gbM Arie" A 45 Fau @& 9 PRY FR A3,

A9 ol BFE AT Atk 7HAAA o] PZB(1985, 1988 a,b; 1994) LM
A 4o &3 ole ol AN EFEE Jehle #f¥3E A7 H1E §7] wgEol
th(Zeithaml 1988). & t}& EAHL A 27|vlete] Y 3,49 PZB(1985, 1988 a,b; 1994) A
2ol 74 3,47} X8R Fevhe dojth. 1% r] W&o PZB(1985, 1988 a,b; 1994)9] A
2doMgE @3 BAEe] Agse viAE Y2 A2 FFAAL A L) veteE

P A7|0lEHE HolM : Y 2I(0fEH T5



<3¥ 3> 3 27|vie}

A4 RS e (B 3 3 Y uR

/I\ | N

W2 4E78, B9,
MRk

—> [ A 1 wAEEA |

Ag: OF =EE ugos RS
A. Prasuraman, Valarie A. Zeithaml, and Leonard L. Berry(1985), “A Conceptual Model of Service
Quality and Its Implications for Future Reseach,” Journal of Marketing, 49(Fall), p.44.

A 38 Fusgk BEREHAPARUANA) e Aoz Holstn Y 48 WIAYFoE
Aose ofefs} FE& HFA oz AHEE o YA T 1ol PZB(1985, 1988
a,b; 1994)8] 4 2( o] REANE AFA & du)olMgte € A AL ou @
ol Fel o Hold, BAZ gl @ miAlE W niste Roz AT,

243 =F( M1, #2, 33, 34)
@ O 24 Y- aAqLEE FH02 § LuAYF
@ A 1-vAYRAL A 2 - AEZE, BEY 2 HEA; Q3. 33 @ v
A4 FEEE L EF, AHNAE 9, AU 2
Q@ UHET - A2 A3 FHEFE - W

<32¥ 3>o4M B vpet Zo] A 1, 2,39 3 49 HAJ} Hr) HE YHEFoE B

& Aolnt. gt o] A% A7} HE A& A 1 sHARZAYUY 94 HY ojd &
o3 3] 2ty 259 #HHE Aoz B oq¥A B o W AvulgdyE
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Hunt(1983, 1991)2] 8@ Sjelx 4p 27|vlEle] A A3 £§ F 7IANE 712 493tn
At AR ZALE A 12 £8353 glen 1A Yoz AvHFE Yol i)

4. A, B9 R A9 ¢4

4-1. Algk 2 9

aHjAte] 7] BHUE o]E2Z Kardes(1999)7} A A G 27)vl(schema)o] &0 Uk &
7lvtd Aztel Ze HYH A YF2E e, vlti(node)dt n(link)E FAHE YF9
HESN Ao 2zt vy ¢te] &9 e W& Adold &8 FAHY £E Yu ¢
FRHY 5 YA ARES FAY 7€ AAAAQYL 2710tE v §A g1, A2
T ARV AYE A =HA 7E 271viste] BYA Aol w5 S(assimlation)s} =
“(accomodation)o] & FRANAYFE AR 27vtg £ ok B3P N2E FRy
o] 71& A7\vte] FHEHE A& WL, 2HL NEE 270t BEAY 7)E A7)
7 M2 A4S Y Q] A 7€ 2708 £ A& 2o

old ool 2AstY (1999 ARAUYAF] 7|EAEE HolA 7 A3 A4

e FAMEAFLE A 7HAE AA G vk 7|EAE] P e 27| vtE HlRY)
ot REHAY ot 27utrt AUE YPHA ¥ FLo] 7|&AF) RE 4
HE st Aoy e FEIE dHe] d; MER 48 FH8td 71E 27|08
TR 27|10t E | 28 I(schema plus tag)d o] Jomy; 71& Av|viEE N2 BAsE
AgE& FohlA £E o H2& AEANTE V=t 3198 F Bsubtyping) A el Ut

McCarthy(1960)7+ A A& 4p 27)ulele vlAY Y 2o G 2702 72 ARAE
9 719 & HFsn Yot olFo AAHE 4P AF)vtete] R E ¥ BUAE $H ZdL 7
EAFA UHE AAFY =Hdez B £ Ut golM AHE Borden(1964)8 A7Y
Waterschoot and Van den Bulte(1992)2] €7 ¥ Booms and Bitner(1981)2] d7& 4p 27|uleld
&£710HE & FaY e B ¢ Atk FH YelME =98A FUAT Kotler(1997,
p.94)E 4P Ul 4CE viAE Y28 Uy ot AEP Al 1228 % HC(customer focus), 7}
ZAp 2l 8]-8C(cost to the customer), 5P WAl 3 C(convenience), FXIP thA #AFLHA o]
A C(communication) &.2 Z}z} FH3 T vt 3|2 4CH 4PE = HEHPL WE)X
2 vgo] o AL olyr] wFe] o] g 7|E Av|vid FEC)

£ dA7AM AAske A 270t e 7@ 2708 2AE F, 27\vtd Hag 3719
(schema plus tag) o] Al A7} Aolr}. 4P A7vlelr} 7lA2 Y FHL Ae]HA
AA2E Hgo]l Frte Helrh 2 27)vtebrt B JjHE A7)0t AR ARES
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71e) Qs gRE A2 a9 RKEAdl Eldn 2ot déd Ze A
& A e,

WA 4p A7\vieig} HlEG Y 27| vtel] 2L GEFH Z

AA, ALY THE Y 27 vleliE aARFoR Asa it 7|&EQ] 4P 27|vie}
oM o|Fo] A Yol viAgY L BHAE Adeoly AM Z2ae] AYHA X
33 .

A4, A 27vEdME 48 ¢ B 98 & USRS &) 9 nATFHY T8
Q2 HAYEY ALY VFEFOE AYY2E Ura 4 HEE AEAAA &
AEFED AHEFA FE3AUT

AH, 4p 27vlell e £401uU B o) FHERA Gt Fol & HFA FA9 AN
U 3 27vtetllHE BRVES F83 3o olg g AT AFpd TS U 1
AAu) 29 2APpe] &30d AHWOE B2 wo] AHLFATG EHAII e Aol A
g}, 2ol P2 B9l AT o]§& AFY2(peopl)Z ERY & 300 A 27)viEtey 74
84%F P2 AW £ Y& Reln

GA, 3 27| 0tell e otAE A 1, 2, 3, 42 vHARE YA e EMURE AAE AA
B itk =Y 4p A7|vtERNA oAl R n UE PHARRALE H 12 Hohla 3l
o} nr} gAHet W <Y oA B uis} el A 2, 3, 47} nAY Az} 7|dhdl
Qg viAE Aoz HYUr WE) 2uAYFY FAAE FFHLE AASIE Ut

olel ¢ xtolWg HLEA VTHE 3 27)vlebE Hunt(1983, 1991)9] =7|vie} HE o
A A Qo) & Fglel Bt 2¥dd, F Y 27\vletE ol EAHA FAY
ARA od F84d°] A&

w4, vAERAY WA A £ Ak 24 WA DADERE AANE LH|AYF
W oHA o3 W19 wARRAL A 29 AEVY R ZHEAR; A 3 ¥ R ¥F; A
49 FEEE R EBF; H 490 GPUAE ol Y 40 nBAu2e £o2 HATL o) F
ojd 4 st 71E AR RAGE €MVt than A2E F99e] ¥-4E ol Aolojth

tggoz, YAESS YArHAY s HAAYFTL HACANLE 4 AAYs Pl
Zr2o] ntAYYFAES AL 2= ¢ E& € F A& Aot 4AHwHAPe] AN
27 9139 AAg Az ehd, AYriAY L N294dA4 R Agde]s vddE A4E 7
z@c} gA A8 E Bonoma(1984)9} Cespedes(1986, 1995)2] = ole} YAYt. F3] o
Z A¥xY BEE 7E ABHAGM dFL JE AdFAE vad. AFFELe ZALE
o @(boundary spanning role)& 3t7] WEo] A, R{FH, TA L BAAoNA Eetof
(Lysonski 1985). Alel A 2R-8e =AU 22 =3 welA a4E& whdol 37 @Ed
AdF5Y oo 8FSE o] Br] ot AAd, wegdeolvt BT T Mu|2y
&o] Wasdtcln §th(Schneider and Schechter 1991).
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A AAE, N2 YEigE vtAREEE Bot 2 & 3ok 8, Borden(1964)0] AA|
SHAREEE Hold £ AX, FaAe] tsizke MulxuiAge o RalAYR Azagn}
AGeld Mdx 43 23s)d & 3o vIAES AT E F935E d {83 BEAte
AEEHAE Y4 F Ao

€22 Kobli and Jaworski(1990)7} %2kt A) %) %4 (market orientation)& A2 FAY &
= it ’*]%@E’&i(intelligenéc generation)& 19 MFEE Aew B 5 A {2, 3
of AP A4 A B F f(intelligence dissemination)t= Y HFToE B 4 Aow, 7 49 3
F3E ¥h-g(responsiveness)S HAHAEF Y EAT B F qloh

4-2. A9 A

MUl 2FF & THE PZB(1985, 1988 a, b, 1994)9] 3} B allo] 2AS S 3y 27|clelg Ay
7] g & A7E 98 ¢AE ¢ Uk UA, viAL A0E Ad aAQFos ¥
T Qe WA Yot o] W& HAsY A nANEE B WEIUE JtHen
FAHE wollde & 7 Wart Qo o] EAE 71& dF0A o FEE g2
531 Q1oh(Rust, Zahorik, and Keiningham 1995).

GEeg, 3 AvjvietelA FAGE LT YULF S LAVEY AP E B
7} 0}, Swan and Combs(1976), Maddox(1981) F©] A Aj# 5 £ 90| & (dual-factor theory)o 2
AARF] APAFE dFste Aol g =97} obF njAsy] o},

A AAZ, A2E 27vetE ALHEAM HY 2PN FEQ Wold RoF A8y
287 dEvtete ofe] A1 287 o 3 AvvlelE 4p A7|vlelg} W) B
FAAZ B Ae] ohvel FERAHY AAZ BE o] B3 Joltt. =, vl Y B
¥ EAE Jdstn A2 dide 2dse & o ¥ 27viely §84E Fol W Ao
ot

v AAZ ZHAY2g o= Yol EFY AW/ EAA € UAEL /U2 g 3y
22 ERSUAT JHAY2E LHRdA EFGEMEM] 98E 3] o 2o (Richardson,
Dick, and Jain 1994) 7] 3¢ X8 +x v} A2 PZB(1985, 1988 a, b, 1994)9] 7] = oj
Me 7133 ARYAoldE & oz ERdn Ao

B2 ME 3 27|utelrl $43EEE McCarthy(1960) ©1F T 4093 E¢F ¥a Wy
4P 27|vtEbgh AT AR A A5ulE olWA 2AREE ASY AAXT FAE @
0. AAEE dviste wAHE Fad #2E B EAT G 2v0LE uiRy
AL AN Y7L o) F FAATNE AL AE & FAo]y] WFo|},
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